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At least 40% of all businesses will die in the next 10 years. .. if they don’t
figure out how to change their entire company to accommodate new

technologies

John Chambers, Executive Chairman, Cisco System
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How (Capabilities) What (Value) Who (Customers)
Business Model

Customer
Relationships

Key Activities

What are our main activities

Key Partnerships

Who are our suppliers and service

i LQ

Key Resources
What do we do with our resources?

Channels

What problems need to be sohed? PR

What product does it best?

Customer
Value Propositions: | |iot sy semetetiormies Segments

Who are our users and our paying

Revenue Streams

e

Cost Structure

What is the total cost of production? Where does our revenue come from?
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VISA — Leader in Global Payments Industry

Key Partners Key Activities Value Propositions Relationships Customer Segments
Payments Network
Management
Payment Product Financial
Transaction Platforms for card Institutions
Processing programs and (Issuers)
cashloss
Financial
Technology Value-added payments
Services Institutions
Alliances (Acquirers)
c ; Key Resources Channels
Partners Payment Products Sponsorships
Ptatform (FIFA World cup,
) - >
VISA Brand —— Merchants
Tradeshows,
Conferences
Cost Structure Revenue Streams
Network, EDP, & Brand Services Data Processing International
Personnel Communications Promotion Revenues Revenues Revenues
Litigations
Provision
www.b d com
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ANIND HY
How (Capabilities) What (Value) Who (Customers)
Business Model
; Customer
ol od Relationships
N .
-
R g
How digital @
g
Key Activities
What are our main activities (M
Key Partnerships
P TT— P g —— Customer
e Value Propositions
How do we use digital technologies to . Segme nts
colisborate with our key partners? i R s
~—4 Wihat problems need to be solved? customers?
" e & " L How do we discover our customer
s Wt it ot ket ~
Key Resources Wht digitsl content s consumed?
What do we do with our resources?

Cost Structure

What is the total cost of production?

Revenue Streams

Where does our revenue come from?

How do we use digital technologies
to be more efficient?

What digital revenue models do we use?
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192NN M2V ToNN2 MMINNIA POT OOWIIN NYY MNIPYN PP 50 TR DD
OV OMNND DY DOVIIRY NINDY NV PINN NN NX DN NVIDNN

PNMINA MXINT MLPNY ND YIS NVIONN Staples YTIYND TIYN NN o

TPSN NIN NPNN PHRIND 919 NMIPYN N2 NTNYH MPY NTHY NTIYND 7Y

YTVNIVYOLVINTY Y0297 P2 DNV MINNINT NN .NINND YTIVNID ININ HIPN
.MBDN MDIDN XM MNP TIVN NN D THND

N9NN 77902 DYPONRIN YaNa NYNON Osakidetza NN SMPY N9aN o
noap MMMPOY AWAND 1O VMDIPM YV Kinect YPWONI WHNVNY
DXLDINPAY WAND Kinect PWINI WINIWN .PININD DORINT DNV
DNMNT PINII DIV PADYY DT DY OIINVNN DIDINN DY TIY 27 ¥ DaAPD
.20 930 PN

21> MNMIPON SY OMYN DXOVINIDN SY NN — (Customers) MHMPY :3 P32 jax .2
195 D950 NYNVINID Y991 Big Data ,BI no9yn 1130 01507 DD MYNNNI y¥INMD
D02 NN 2VON PANY MITIND PNIND IWANND NON D951 v wn .Data Mining Y92
1P R LVINID UI5 DIPIRNNT MIPY MIWPY NTIAY NDAN YWY 1YY NINPYN
DINPY SY DOVINID

DYHVLINT DINIIY DD DN MPON I¥IIWND PIN — (Channels) MPY K849y :3 P2 a8 )
YON NN PANY 29N ININD (D)D) NPNN 1II) DMODXAN DINIYN NN DINDOVNN
NPNY WP XN DXXIY NN, 1PMDN NMIPY NMONN PIDN XIN T VYNNI MPON
MNDNN 2X0 VIONNY PNIND DY DD NPNNY GON2 . PNINIPY NN NIY NON
ON’Y [ SMS 913,921 ,0) VIR INN) YVIDY NYY NI DN DOHVINTN DN
N DXNPY ONY WSND G MIMPON NN NIYD DINIYN NN 98I0 PDIND TN (1)
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TNNN AP P21 922,093 932 MINDN DY XYNN NN DTPN XIN T¥I) DD DININ
YVINTN OYIVN P2 DXAOWN D27 DMNIN DI .(Anywhere, Anytime, When Needed)
RivzsaRup))Vpl

T2 NYY 191NN LITVIRN INN NN DI 9NV NN NOXIN — Tesco NIAN o
(DMLY IN MRNIN) DY DMDINS DXNPY D) PNIMPIY WSND

PMMPOS IWARD 71D Yellow MNND NPNN TIVD IR NOXIND — 19 H9aN e
.11°2N D772 NNMNDN NNNK DMNX PRI DINININ NN INNI POIND

1T 2101 DN POINRY MLNIVIN NN HYW MIVANR NN — Boxit N9an e

IONY DXYPAD MMPIY DI NIDYI MYITIN MNY MIIN wHYY N

,ND0N2 MONIND NPANNY NYTIN 2PN NMPYN .02 NIIP2 DIPHI DNIN
.NNNY NOVLMDIN NNM YR NINY NN 90NN NN TOPN NMPON

N2ANNY MPOY WTIND 715 SMS N \1IY2 NUNNYN — IRIYMI NN NN e

YNINND NOIND L(INYT 29D P XD) NNIN NONRD 913> XN 1277 NYN)IN PV

70 9y SMS nYTIN DapNn NN 19N INRY T NMIPYY NHWIY TIiPN MYNHNA
NNYNNA Y$IA NOORNY

mMpoN oy ovpnm PN — (Customer Relationships) MMPY s9wp :4 192 jax .7
NN PNAD PHINT DY OHVLT IOINT DY DOMNKD MMPY NIV MPYN Y9N
DVN L PNINPY DY 1D v ¥y NOR L(CRM) YW MINMpoYn »Mup 911 MOIyn MoK
, NN OYNIN PONY L, PMINIPY DD DX PAND YTD NPYVITIND VI NIN DIVIDIY
1IN2Y PIIRN DY T DN YN TINDIIVNN , Marketing Automation Y952 wIDOW
MINOTY HYNY) NMIPY Yo HY 09789 (Personalization) MYOINRD MOINNNN NN XY NN
N NN DX9¥TYN 027 MNP 01 .12 P71 70IM0910 YR DX DX MIPIN YOI
NON DRV NN 1Y 95 X TVR 2 9213 ,9anNa (Self Srevice) msyn mdwn
MIVPIN TN I2DN NIN HWND .B2B »MNIND 03 XON B2C mM)INY P KD D)D)
NN MIXID DI NI 2 NMIPHN DY MIX DY INNI NN 9137 ,07P0Y MNMPOYY 25710
FAQ — Frequent ) M2wm MYNY ,NPNIVNI 280D NN ,DNYY DIVVON DD PN
.7 (Asked Questions

DYONIPN DMIPOYN DANWNY G0N — (Resources) D97y ©YaANWM :5 M2 )ax .0

MY NXIAN OHVINTN YYD LT PV ,DOVIVY DX ,TPN PN ,YNN YIRWN)

MINIY DOWVNRYNT TIVY TINON NTNT VTN MOIWN YN MNNND — DOWTN DXINYNA

WY OMOVLINTN DARVNN NN NN PNID JNDIND DY .OMOVINT OMPDY 0IONN
0D NN DYININ DN OND PN
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D2°5NNM MDY XMYNRYN PON — (Activities) HPIPIY MNPV :6 193 Jax )

,ERP m157y1 1717221 NPYLIT MNIOVI 27y DY DIINNI YN PNIINY DIPOYN

NYAVN NOYA NIN NOX NMNNAVYI MDN .MINNY e-Commerce ,SCM |Billing ,CRM
NIANRD DY IMINNN MDD DPPOYN D¥ONNN MIN DY NI

SV Omynwn pon oy AWpn — (Partners) D99y DYPOY DIAMY 7 112 AR 3
LDYOVNT OIVP DY DDIN OOAVIN YTV ORTNY 0NN DOPOYN DAMYN
D2WN 2N YN DXPAD DY DXPOY YXID ININT MIAYIND NPIVLINTN NPINDNOVN
JUPS 105) 1»d¢) npVOMY MAIaN DY MOIynd miodwa 9annng ,m2y nynna
.DYP32) OXIVN MIaND (FedEx

MIVARND NPHVI TN NPNINOVN — (Cost Structure) MMNOYN Y :8 13 jax  .N

DYXANWND NN DY TN N2 MWYY 1N .NPIDYN MIAN NN PLPNTI DINND DNNIND

DNONN DY MINMIVIN ,DOVTN DYININ DININD TPHVT MDY ,09)D NINI)

DINNXY DIVIAVN/NA VDY [, NINNN IIIONNT DIVIINT VIV, NPVDMND NIV

NI TYD VYNNI DY IMIDYN 1320 DX PNAD ININ DI DY (T MDY ODN) Mnd
JPINAND NPHVIT NPNTNOV DM

YVNTT IDIND WOVINY DIRVNN TN — (Revenue Model) mMO19nN0 999 :9 Pajan .o
INAN NPHVLIPTI NPNTNOVN .NDIINN ITII XIN NPIVNTN NPNNIOVN NYNN DY
N DY MDIDNN OYVINTN YTYN DIV .12 29D MIN»P PN KDY MDION NN MOOYY
MW YIXT X2 MY AN MWD X2 NPINN T ,DXINI NN 1PV W)
92PN2) MPONN 12 1D DX0N OOTIN PAY 1219 . TI) DININ DY IPDY MDY
,MYNOVA HYND 1) OMIDIMNNNI P OV (YNIIP ,NINMYI 1ID) DHDIMNNN
NPOVITN NPNTNOVN .TPON JANN 7PN PHNN YIAN L(DXNHNDN DNV IN DO
:MDION NN MBDN ML NI NODIN 7Y MDIINN DTN NX 12NN

ADIYUN GO NN MO DYYNN — Metered Usage : W10 wn 9pdn 299 mby

N2V MDY OPN NIN DOINTN 1NN vINwn — Free of Charge :0n o
YNNWND NIPYN YIRS NINNL 01N NIVY DIINND DMNINDND PN 00190
.(Data as Payment) 9INM >y 190NV OMINI2

Y002 VINY — Freemium :NT Y1MOWY 92¥10 MY Y0503 VIN'YW May 0»n e
LN 207 YINYY N2Y DY D1N XN ININI

P10 Y NN X2 DIYYN 10D — Micro Payments : 55871390 197791 192 M0y o
TN PY SYNY 1) YIOIWN P2 TN DIDD DWW IN DNDN INND NYWPY
.(iTunes 2 ©YAON
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LYTOLIND MIAPYI NYTINN NANN SDPY XN T DTN — Subscription :M) o

113 .120 PITINN AN NP VITVINT NIVININD NN YNIY NIVAN PN

Dollar Shave Hwnb) MY »o0 (Black Socks n1an Hwno) 02730 M mvyo
7w (Club

MY DYVWN MMNS 1900 N2OowN — Hybrid :nanwn nooy e

D"70'A'T D''POY D'7TIN 7V NIMIALVE YaIX 6.3

DTN DY NMY NPINLP YIIN VI OVINTN YPOYN ITINN DY IWINN HY M wnn o1
) Peter Weill .TpnnnD wpan XN 970 NI PANDY 1IN0 TIN INIRNY O1H00NT O»PDY
Twnna Thriving in an Increasingly Digital Ecosystem’' Dwa 981 12N> Stephanie Worner
DTN DY NPIMNLP YIIN DN DN 12 What's Your Digital Business Model”? 9900 NX

OY TN DTIND HY VIINNT INIAT WHRNWNDY 0D TN 1NN DOV DPHVINT DOPOY

DYPIOYN DININRD DY DNY 972NN ,D°27 DMNNINY ODNIN IDNNYN 12 IPNNN NNDNA
MYSNNI SMIND PIN WIN TIY DY vIadN2 YTRNNN DMOVINT DPPOY DT N1
: DMIPOY DTN MWL NPHVITN INNNIDIVN

MPON YY 2N Y1 v NIRD Nd Ty — (Knowledge of End Consumer) mpon by y1» N
Partial) »o9%) Mpon Yy on oxmsn ¥y X (Complete Knowledge) o3

.(Knowledge

Value ) 790 nIwawn pon nnm NN 71D 1Y — (Business Design) spoy 1n .2

259 (Ecosystem) DVDYDIPRY NV PYN DIMNNN DNV IN NVIOY D v Nav (Chain

MNPY SY MW ViYW Dan [,10aY 92w VT NOUMDY 1NIND ¥ 1Ay Ny
(DINNN 129X DITPYY) DININ)

DTN DY NINY NPINVP YAIND DIDAN NN DIPNN DY NN NNNY DI DN DIRWNN MY
.NIN PN VNN, OIMNY OMIVIT DOPOY
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Omnichannel business Ecosystem driver
= “Owns” customer relationship = Provides a branded platform
= Multiproduct, multichannel = Ensures great customer experience
customer experience to meet life = Plug-and-play third-party products
Complete Sea : = Customer knowledge from all data
= iNngiaisd idae chiak = Matches customer needs with
Examples: banks, retailers providers
= Extracts “rents”
Knowledge Example: Amazon
of end
consumer Supplier Modular producer
= Sells through another company = Plug-and-play product/service
= Potential for loss of power = Able to adapt to any ecosystem
= Skills: low-cost producer, = Constant innovation of
Partial incremental innovation product/service

Examples: insurance via agent,
mutual fund via broker

Example: PayPal

Value chain Business

design

Ecosystem

090997 ©»POY DIV HY NMINVP YaIN — -6 TN

1TO¥2 NNAY DI PNHIRY DMHVIPTN OMPOYN DO TIND YW NPINVPN NYIIN NN NIXPANPOI
Y IV TIVN NIYIY DY UIIY NIN NN TY VIONND INIRD DY 13 NVINN DAPY YT IOVIPTN
: 0N PV MITMYN NMIVARD .PIIMP DY DY YN NI

NN 9919 MPON HY PO DYMINHDY PON YT HYa XN PNIIND ON — Supplier :pov

D»OVINT DOPDY DOTIV DIV TPHNNY PHY ,DMINN DIININ MYNNDNI PININ
DXWN NIN DIMIN .INNI/MNIDVIN NIYTN XYY DIPNPIDYL DINANY INDY
NN MI2MN NIV MIAN : MIRDNT .NIMPON DI DNYY MDD TN HY DNDY
NI2N , D00 NIYINNI MIDINN NMYPYN MIIN MV 1D MYNNINI DXNMVYIIN

DPRIAP MNYT MYNNNI 019197 DMIXIN

DY NPON DXMINMY YPON YT DY XIN NN OX — Modular Producer : 299191 )44
D»POY DTN TPHNNNY PYY 7NN 2N DLDIDVIPR NYIN PIN NN NN NMPIN
NMY DLDYDIPR MNYID MIP) MNP IINY NX DINRNNY IV MIWIRY DNOVINT

Pon MMM PayPal n7an XYY A5% MPYN IN IXIND MINNT NNIYTN NP TIN
DYPOY DOTIN NNIAY DININ NIND DNNIN INIVPON INDN HY DLDIVIPNN
NN INNRD (DwnY API's) NOP TINNLINY MNPNON DX INVDY  DNOOVIT

.DNOY TiPXNn DXHINNA NYTN NNAZY IWANN Y35 B39 OPNIVPIN

PIMNIPY 9y 29 ¥ H¥a2 1IN N — Omnichannel Business : 08199 132191 19N

NN 2V PN NI NIN AN NN TIY NIWVIVN PHN INNN NXIN) DNYY O¥IIN)
MIPY HYND) MPON Y DMPNN NINND MNIRNNN NPNN/DPINID TN 519N PIINIPY

N
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Y N30 NOY MNXHNT (T 259 v ,JNNNN ,NVIDIDNN PTINY NN D>NNNY
SV MMPYONTIIN DY NPRIVHP MNYI MDY MV NN DX DN DININ
,MINTPY MYTIN ,DOXIY 22110 DOIVINT DMPDY DTN NNIAD DIDIN NYN DININ

JTO) NN NIPY IMIN

SV YPDY YTINA DWVWHNNYNN DININ NYN — Ecosystem Driver : 00 O0IPN a1
DNV NPEPIIVM NMIMPON DY 27 Y7 O0¥2 0N, MNP DIPAD NIANHT NNNAVYY
JT9) DYPI2 ONIYN MIIN D023 YY1, DOP90 YV N7 DUDIDIPRN PN DM DOYNIN
NN NITHY NNNAVYY NNNNN MDVIT PPOY DTN NN Amazon NN XOINTY
.2 NNN NNNA DXVANND DNV NN DI NN VYN Y10 NMIMPOY NIYIRNDN

YONN NN INNN NAT DTN DOPOYN ODTINN DY N2 NYIUN ¥ NPOVINTI NPNDNOVY
WYY 1991 ,The Digital Vortex” 99021 919N ,X2N IPRND .DOWTN DPPOY OO HY
.D»HVLINT OMPOY DUTIN DV (Value Accelerators) Ty I¥ONND DY NPIPYY NPINLVP

Cost Value Experience Value Platform Value

Free / Ultra low cost Customer Empowerment Digital Marketplaces
Consumption-based pricing Customization Crowdsourcing
Reverse auctions Automation Communities
Buyer aggregation Instant Gratification Ecosystem
Price Transparency Reduced Friction Data orchestrator

&

799 ORI HY MVINOP VITY - g-6 TN
JIN TIVNOHND NN NI¥PA NP

D219 0»HVINT OYPOY DTN — (Cost Value) Moy N0 MYNNNL 79Y NN N
SYUNT . MMNN DY NI NN YN PNIRNY DIMPY/D>ININN DY NIMYY NTINND NXIND
VIOV 12 G0 NN DN VINOW DY NdMon nna) Freemium 1 j»ya vinomn »my
Consumption Based) vw»wn qpon Yy Dooiann ooTm nMma ,(ny oTpnn
NN DX PI8N MPYn Nav (Reverse Auctions) 2190 N»ama nyon (Pricing
Buyer) 003998 2w AN PNnd 00y DY 0NN 0YYY DI NIV
NY97 Y931 9N NITY NNIN YN MDY DY MNP Pyn 1Nv (Aggregation
mMysn PNy MmMpYY navannn (Price Transparency) 2NN Madpy 5y 9p>na
.DMY OMIN HY PPN

o»poy 0O — (Experience Value) mpo m%9N0 9990 MyNnNa 799 S9N .2
MINDY THIMDON MPI TNN NN 7Y MMPOD TIVN NPV XN DI DMOVINT
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NN NN YR N sy (Customer Empowerment) mphn nnsyn Swnd .paon
S5y MPY 929 >IN y1» NN 1y (Customization) NOYIN NNONNN ,DOINII DY PO
Instant) 7PN DYIND 1NN TIIDONDID ,NMY MW DY PNMIVIN ,PIIN 19
(Reduced Friction) 792NN DISNS PR 10N 1NN MPYn Nt 7y (Gratification

DYPOYN NOYYL NPNNN N

o»poy YT — (Platform Value) mm9v59 5192 mysSNNa 799 8NN )
vimw (Digital Marketplaces) ©»5007 ©PNY MNAY 207 19 DINNN D1OVINT
PIND IWARDY , DVDDIPN MM, MNIPY DY MNP DITPY MM, 0MNNN NNINA
YTNRN DY NVYYN MysnNa (Data Orchestrator) PIvn Yy N¥INY ORNHD DI TIONY

Business Model Innovation — 'zoyn 7Tina nnwtn 6.4

MIPYY VTN TIY A8MY 1NIND TWIND DD DMODINT DMPDY DOITIN ,NT P92 MNNY 19D
.MDION HY DXADN NNPN NP

Product/Service ) MW IX XN 1Y NHYTNA DXTPINND PN DNNIN , MY DY TuNn
.(Process Innovation) DNYY D»POYN DIONNI NNYTNA G DIPNNN PHND) (Innovation
- DMNIND TN DAY 2D NMIVNY NONY INYTN YW Q0N NDD DXTY NN NININND DNV
NY YNIND YW MPYN N I8N (BMI — Business Model Innovation) Ypoyn 97102 nnwin
MTY PNIND 292 .NNNWNY 912> MOIINN NN AN NI N2 NN AN ,NMINVNY 27N
NN — NYND MNIN 90N MINN DNTIPN DXPI92 DV HOPOYN I TINN MNPWA M NMMIN
2D NN DY MOLIY YN ST NPLVNTN MDD WDV IN (Servitization) MY 1NN

ST Freemium 1 57 Swnd

Sy WIANNY D) D OMIWTN DMPDY DTN NN MWNIA TN NN O3 TPNN NX NT PYo1
.DMIVTN DMPDY DIDTIN NN NIMIYN NOVIYD WNIYD NIIDN NNN TPNINTINND

St. Gallen NVYDININA YA OOPDY DTN DY NMNVTN RYNA DOPNIND DIPNHRN THN
Oliver Gassman ’979 >y An53¥ 7“Business Model Navigator 1999 790 13 9pNn .\Nwa
DY D»H5Y5 DINYI DMNMIN DY D»PDY DI 250 102 IPNHN 2015 2 DD PINIIY
,IPNN2 NNAIY DOTINN D5 VYN .OMY OMPDY DIOTIN YW NMMIAN 55 P DINNPY NI
DTN MY NPIAND WHRYO D91 NON DMPOY DOTIN 55 IIND NMIANN 55 Y DX0DNN
DN IR 29D ,0XWTN DMPOY DTN RINNND) MOIY DAN — 12TH MYNYN DTN DOPOY
DYINN DMPOY DYDY INMIN PONYNY 1IN NN PANY NN NNDIND .NPIAND 55 N TNNX

: NONTY .0 TIN 0”31 (Copy/Paste)

™M1 1Y 1315 0»Pn ,Subscription "N YW PPN DTN NN NP — Black Socks N
YPOYN DTN ,NT MY .NWIATNN IV IMNX DN (TIV) PIVND NNND,MNMY)
.DNY PIPY NINY NYIASNN XN NN NP NNND 1D MPY .N1PHNA NN 71PN I9N
DDIANN OPOY I TIND ININ N9 MIN NN DY HOPOYN TN DX INPY Black Socks
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22> MPYM NYY VITVINRN INN MYXNNI PN MYYD NP NIVIRD NI ONN DY
9 HY DN NV NN (N2 XINY NP Y5 IN WTIN) PTIN XINY NP >0 1IN0
AMYNI TAN NYN OPDY ITIN DY NPNYN KON WIN OPDY DTN N NT NN

YPYIN NN 7Y NINVWRID NV, Razor & Blade X130 Ypoyn YTnn nX nnpY — HP
YN DY DO Razors & Blade 1 9710 .m0 710N Qv0 yMIN XN, Gillete M>2n
(OY MXON MYYY NNNN 555 TIT) NPON 51T PNNA (MDD D) YOY02 AN HY
T 19INI NYINN DTN .1ON M) NN (MDD DD PNID) YNION GOIN NN
NWNNYN HP .MY"MN 50 N¥roa MIapya NN N9PNY MDIIN DITD NN MY
YO’ MY NN NN NON? DI PNKNA NOSTH — NPIAN MDITHN PIVI M HTINI
MNON NN PPOY ST IMN DY Nooann Nespresso NI2N D) VTN MVLOP SV
NOYTH NNNYY DDA HY NT DTN NNPY Matel DWINYNN NN .NOYW MIDIPM NOPN

AN 190 7Y DXAINN T INKY DININNNDN DIVINYY NN T NN

21910 N MIPA0HY DMOPOY DIOTIN YW NPIAN 55 MINMP D K¥NY IPNNN NININ D01 DY
.D»POY DWTINA NNYTND TNIITIND NS OIPIND DN TN DOPOYN OO TINN DY DTN
: DYNAN DX25YN 3 DY NDDID DNYY NXYDIND MNTINDND

mMan TN )NIRD DY 0»PN PPOYN DTN MM DY 2OV — (Initiation) N39NH 2DYW
Y MIN YSINNM N3 292 D9 YN 12 YN DY (Dominant Logic) 97000 190NN
UTNOPOY TN MNYSA 2PN

S5v NN 55 YW NPPY — (Ideation) DYYWTN O»POY DIYTINT MINPYI ANSYN
12 IV MITIPOY HTIN NN IN T DN NWN) DINDNPN DOPOYN DOTINN
NN 90N PANDNT 1N NN 55 93 HY NAYD TN PRY 1219 )NDIND I
TONN DY HPNY YTD ANIND DN 12 QYD MDIRNND NPND MDY ¥ NN M Hyw
59 NN TPTPINN NN DO DXA9P 55 DMIPIND NN , 00N DOYTINN NN
NN I8PY 9197 NON D902 WINOY 5T DD DY 9T0NN )PIONN NN DOTINNN TN
SY NNOYN NN Y 29V NIVN .NPNYNY DIDIRNND DIXDY DDTIND NN TOIN

DNV NINY MNIPYDY 1IND DIRNND DI DMIWTNY DPNPN NNPYI

VTN YPOYN DTN DY 0>10°00 93 SV Nipdnyn NN — (Integration) NI¥IIVIN
NPYPY NTNDY YPOYN HTINN 222391 9 DY NAYD 1N MY AHWA .11 DD NI
71D 9 PR TPNNDOVINY MNP

N
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Pattern cards as a practical tool to generate innovative
business model ideas

Source: ITEM-HSG

:anun © 2014 Hokin Lig

YDOY YN YV N3N 0095 YW NIMT — h-6 PN

N DINONN , Yves Pigneur ’91799) Alex Osterwalder 977 > POYN H 710N DR YNNI NV D)
TANA .5 P92 IONIY MYRND NNITA , MYPYNN PPN DY) SPOYN YN HYY VTN HIN1D
NN DN 0N Assess & Design Your Innovation Portfolio ,0nDYW D57y 0¥IDI9N

.(Explore) m>pn (Exploit) M3 12w 4877 Y NIWTN S NOX9NN

EXPLOIT EXPLORE
BUS| NESS low uncertainty high uncertainty
known business model unknown business model
Mature business Growth business Emerging Business
Continue? improvement of the Substantial expansion of the Experimentation with business
company's business models company's business models models new to company
|nn0vation which projects focus on whicl? projects focus on which projects focus on
streamlining the existing creating new growth for the exploring emerging
Assessment business model? company's business model? opportunities for the future?
I I I
: how could we continue to how could we create new which opportunities do we
Innovation streamline the existing growth based on the want to explore to position
Strategy business model? company's business model? the company for the future??

YPOYN HTINI MIVYTN N Y G891 —i-6 N

YH¥a5 DN XN TN NI PN .NNYTN NN DY PN MY PIN )N D5 0D DIWINTH ON
DTN NPNY DNIVHY DINNY TV OOPN HY DINDWIL NP I, (Exploit) M0 H¥HOaIN
D912 N2 YIY OPID DYDY ONMNND AR D30 O3 Nn 0N (Explore) DWIN D»POY
: D20V )Y YY NDDIAN NNYTNN NMMIVIVON YIA)NL DOV NOVIVN DY SPOYN HTIND NHYIN

IINNY YNONN OMIPNN PPN NN — (Innovation Assessment) MIYIND NIIYN N
IN DMPN OPOYN DTINN NN APV DXTPINNI NYN DIIVN ONN TIVND W .y8aIn
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939 NIVNA,DOVWTN DMPDY DIYTIN I PINAY DNIVHY DIIVN YNIN PNIINIV
.DW»Y DXDIN DMINNNY ,DXIWIYN D1PDY DIITIN 292 PHRNNY MYTN NPRRTIN

SY N9YN Y2 )NINNY INND — (Innovation Strategy) mIVYNA MIVIVON .1

,DIPDNN DY NNYTNN NMIVIVON NN PIND POY ,NNYTNN DTN DY DMPN PPN

DYDIANNT DI DIDIINN NNWTN XA PIN DN NNWTNA DID¥2I10N DININ
AMNY QNI DI N DY

DN AT NI DPPN NDN NMIYTN MM VYN DIINY TIX PINN DY DIAPNN PPNV NI
DOYTIN MNP DY DM .NYYIIY TN HITH HNINIDID MY 1N DIDDN DN NNYTNN DN
ODIND IDYTA PPN PYND DNMIN D7D 2IWN 1991 N1 D)2I0N 120D 0N DIWIN DPPDY

ORI OMIPN VYN I

"7oyn 7Tman 7w npn oo 6.5

TPHVIITN NANINN NN DTN YPOYN ITINN DR NN PPOYN DTINN IWIN NN MINN MY P93
VYNNI DY DPHVLIPTN NPDVPOND DX PNAT PNIND TWAND YIVINTN YPOYN ITNn ow
YMIINN NN AX¥1Y ¥TI DINIY WP KIN NPHLINT NPNINIVL 1PN NPPOY NPVNTIN IDN
D»POY DOTINY MINHDNT I9DN NIXPI MIND 1PINNNN ITIAN TN YDLPON PNIND TN

.DOUTN OMPOY DODTIN NMINAD TPNDITIND O1OVINT

STINN NN PANT DPDY OOVMT OPOY ITIN DY MM P19 PPIN PHIINI DDMINY
YN TIN NPV ONYAN INHXRNM INININL OOYY DXAMY NPNDY YNDIND DY SPOYN
O»POYN DXNVNND MY NN MYTNN NPOVTN NPNONOVN DY DIPNM ININIVIAN
PIND IWANIY DOHVT DMPOY DIDTIN DY NPIPOY NPINVP YAIN DY HTIN NN .OOWTNN
NMYN NPNY HIND DY .DN2 TRHRNNY POHYY DMOHLITN DOPOYN DOTINN 0NN Pany
Y772 NP INONIVIA MDY (YT MW PRI MNNNK NPIVINT NPNNOVY MNIND
NPNYNOLN AMINNANNY DY NPNY OPLY SMIND PIN NINAD NPNITIN 21NN
9OWYY HPOVLINTN 1DINND NANIND NPTINN 1IN DD DY TN TIAYD MYSN Y DNONIVIOD)
NN OMHVTN OIMPYI YN IIY NIANID TN MPON DY OLTH PNNN

PPOY NHYTN DYTPY MYTNN NPNINOVN



